Why Mexico IS your answer

Retiring and investing in Mexico has become a veryot topic of
conversation in the United States and Canada. It 18 subject that
everyone Is interested in. Finding good investments the United
States has become a problem| because there are toany people
loekINg| fer semething te Invest 1In, and very few: god eppoertunities
availlaple. Secend homes are heceming one of the massiread

InVestments of teday, for the seventy: millien bakyeomers, that

are retired or ready: to retire.




High prices, a lack of reasonable and adequate
medical care, rising property taxes, terrorism, and

the uncertainty ofi the social security system; in the
United States, make Mexico an attractive choice.
Mexico Is close to home, IS muchi less expensive in
every anea ofi living, less taxes, cheaper heusing, geod
Inexpensive: healtn care; all'the things we neead and

Want terhave: a satisfactory and enjeyanle life durnng

QUIF gelden years.




Inithe past, iInvestments in Mexico were
something te worry about, the fear of the
unknown,, a lack of knowledge ofi the language,
laws or culture. Today, investing and living in
certain areas off Mexico has hbecome as safe as
anywhere in the United States or Canada. The

SECrel s 1o knew Where te 9o, Whoe: to deal with,

and what kindl el property. te Invest in.




\WWe can help you achieve your goals in a
safe, responsible and profitable manner for
you te enjey your vacations, Investments
and most Impoertantly, Improve the quality

of your life that yeu deserve and have

Worked! se hard for.







This outline proposes an investment plan to form partnerships
purchase oceanfront condominiums in Nuevo Vallarta, Punta

Mita and the gold coast.
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Investors in the United States that have funds
available in any type of tax exempt IRA's or 401k
retirement plans, can hold title in an LLC
registered in Nevada, Wyeming or Utah.

Investors in Canada may: also participate through
our Canadian financial planning partners.

oI other Investors using non retirement funds,
ownership will'be held in a beneficial hank trust,

with' all partners; being prmary beneficianes.




The Real Estate Market in Nuevo Vallarta

The condominium market in
Nueve Vallarta and the area
north to Punta Mita and along
the gold coast has proven te he
extremely profitable for those
Who have purchased in vanous
oceaniront and beachiront

condeominiums In the: eanly: pre-

COnStrUCon phase.




Villa Magna, Playa Royale, Mayan Island, Punta &/ist
and Punta Esmeralda are four examples of oceaniron
projects in Nuevo Vallarta and the north coast S
the amoeunt of profit that can e made in the rnght

developments When purchased in the eanly: stages of

construction.




Ini the pre-sale phase of these projects, a
condeminium could have been
purchased for half ofi the value of the
finished unit when the project was
finished.

IRl the partnerships we are propesing te
QU INVestors, enly oceaniiont pProjects

Wil e offered:




Ini Mayan Island, Villa magna and Punta Esmeralda, all
oceanfront projects, a two bedroom condominium; initially sold
for approximately 50% of the value ofi the condominium when

the preject was finished.




Ocean view condominium in a beachfront project

Oceanfront condominium
projects have two types o
units for sale:

“beachfront” — where the
condominium Is directly.
on the beach

“ocean view” -where the
units are part of the
oceaniront project, but ne
peachiirent, nave an
URIMpPEeded ecean View: a
ACCESS 0/ the each.




View from an oceanfront condominium




In' most cases, only a small percentage ofi oceanrofect
condominiums are beachfront, making them rarergmapensive and
In greater demand. Conversely, more buyers cancafiie ocean view.

condeminium than the beachfront condominium.




By the time these projects are finished and all
the units are sold, the investors who took the
risk ofi purchasing a condeminium in the first
days of sales, will realize over a 100%
appreciation of their condominium.

TThe period ofi time from pre-sale te finished
proeject, willf e appreximately: thirty-six Montns.
IS inerease in value alse refiects the: 15%
appreciation rate of finished eceaniiient prejects
i Nuever Vallara.




A two bedroom at this stage was $220,000

In January ofi 2005, a
two-bedroom ocean
VIEW! condoeminium at
Villa Magna sold for
22000]0]0)




Same building, fourteen months later,
$300,000 for the same two bedroom
condominium

IR June 2006, any: existing
iInventory (all uppen
floer units were sold
out), was selling for
<1710)0)10)0]0)




Summer 2008: Project Completion

By the summer ofi 2007, with the first two
phases finished, the resale value of that unit |
over $450,000.

RIS price Is; consideranly’ less;than teday’s
value off a finished twe-hedreoem unit at Playa
Roeyale or Viayan Islandl, WhIch are proejects: |
considerterhe veny similarte Villa VMagnain
Size, lecaton and amenities;




In January of 2005, at this stage, a four bedroom
beachfront condominium was sold for $600,000




In July of 2006 a similar condominium; sold for $800,000. By th
summer of 2008, a non penthouse re-sale could have a value
between $1.,200,000 and 1,300,000

The penthouse unit here,
was just listed for re-sale
for $1,600,000




There Is a simple reason for these
dramatic increases in value frem; pre-
construction prices to finisned project
values.

Currently in Mexico, constitction
financing| dees net exist as It dees In the
United States.




Developers cash options

Owner/developers are faced with three options:

a) use their ewn cash to purchase build and
sell

9) acquire: financial partners, sharing upside
PIOfILS,

) OF USINg PUYErS purchase ftnds te help pa
fier the cost tobulld; durng the early: stages of
coplsiftieie)p)




Since ownership and usage can not
occur until the condominium IS
completed, (usually eighteen to
twenty-four months) sales prices are
considerably lewer in the first phases,
and gradually increase aduring
construction until the: time: the project
IS finished), when valuesiwillfloe en a
P With cComparail e projects.




Information Is the key

Today, there are several very nice, safe, ongomg
developments in the general area. There are
that should be avoided.

AS With any sound Investment, the Secret to resivisk
fliee Investing In this anea Is knowledge; ofi theaeys,
developers, builders, locations, Specifications iHuml
plans; ol eachi preject.

TIIsS Infermatien; Is;semetimes difficult to; elptamitais
envirenment Witheut living and Werking| i the resiatie
prelession.




fundVallarta Marketing Services

One of the most valuable
assets fundvallarta
Investments Marketing
Sernvices has to offer IS
more than ten years
expernience in the real estate
profession in PUertio
\allarta, Nuevo \VVallarta,
and the nerthrshore, which
Stretches from La Cruz to
Punta Mita




...Only the Best

We will enly be investing in the best projects

available, with owners and develepers with

excellent reputations and! financial stiengti




The current situation in Nuevo Vallarta, Punta Mita
and north aleng the gold coast.

At the current rate of development, the last ooeartf
parcel in the Nueve Vallarta and' the north coasaar
will be seld and developed within the next five sea

Because ofi the baby boomer demand, time,
appreciation rates should continue at 15% plus; per
yealr for the next seven te ten|years

Nueve Vallarta, Punta Mita: andithe gold coastare |
the State oif Nayant. According| te; thelr projecson
e pepulation’elithe geld coast willincrease Dgo
million pEopRIE N the REXT SIX Years.




The primary reason Is the demand
from the U.S. baby boomers
purchasing second homes: investing
N eceaniront condominiums for
private use, vacations and capital
appreciation




Property appreciation

Property values in the general Puerto Vallarta
area have risen by 500% In the last five years

This incredible rate of Increase has leveled ou
pUL stillfcentinues; at a 15%; plus appreciation
iate yearnly.




Market statistics

it only 0.1% of the 70 millien U.S. baby
Poomers purchased in the general Vallarta: ar
In the next ten years, 7,000 heusing Units per
year would:be needed to fill the demand.
Vallarta dees net have the land, infrastructure
[eSeUrces or supplies to meet these needs,




Market Demand

TThe result should mean a constant demand! f
retirement and vacation housing| that will
exceed supply for the next ten years. Inithe
generall Vallarta anea, Nueve Vallarta and the
nerth ceast, close te 860% o that demandl s o
QCEeaniront or heachiront condeminitms.




The plan...

o form partnerships and LLLC’s with
U.S. and Canadian Cltizens to

puUrchase eceaniront condeminiums,
fecUSING 6N maximum returns; in a
fixed time: penoed.




Genesis

While selling condominiums at Villa Magna
and in Nuevo Vallarta, | met numerous client
Who were interested! in investing, but did not

jave the amount off meney: necessary. e

pecome a fullewner.




Considering this, a plan was developed
that will allow: these potential investors
(o participate in fiull ownership, making
It pessible for them te Invest In- an
eceaniront condeminiun project that
could alsoe be used for vVacations.




Whether investing $50,000 dellars for a

partial ownership, or $500,000 dollars for

full' ewnership, the rate of return and

usage will

0e appreximately the same.




'he purpose of this plan Is to maximize
the return on investment.

he estimated holding period will be
approximately three to five years,
depending upon the size of the project,
and when the managing pantner elects to
sell.

The managing pantner will e responsible
10 sell'the ceondeminiun at an eptimum
lime e realize the maximun returns e the
IRVEStors, Within the propesed helding
PENeAE.




When the project is completed, with all
the new condeminiums sold, the
partnership condeminium will be sold
With the: proefits being distributed to) the

partners according to the amount of thelr

share.




What happens during the hoelding
period?

During the helding period, after the unit Is
finished and delivered to the partnership, and
prior te the sale of the condominium, any.
partner ofi a nen-qualified ftnds partnership
may: Use: the condeminium.

Arrangementsiwillfloe made for gualified funds
INVESTONS, o the USE 6 a condeminium ior

Vacations.




Rental Income

TThe condominium may alse be rented to third
parties by partners depositing their assignead
Weeks with the preperty: management
company.

TThe rental inceme will help: off-Set engeing

EXPENSES suchias management, electical,
canle and maintenance Costs.

Six Weeks ofi rentallinceme; per year should of
Set the: tetall engeing moentnly, maintenance fe
2l EXPERNSES:




The Process...

Investors purchase money will Bscroweadn trust
with Grupo Vasa, ( read about Grupo Vasa on ou
web page ) a well' known and respectead
acecounting firm in: Mexico. Qualified funds will
pe through a ULSIrust Company. In the
United Statessubject to the terms of the
Operating agreement fier disbursement to the
developer.

All'clesings andititie insurance will'lhe Issued
tareughSiewant itie el each condeminium
puUrchased.




Property Management

After the partnerships takes title to the
condominium, and until the condominium IS
Soldite a third party buyer, or a partnership
pUyoeUt, fundvallarta Investments preperty.

management senvices willmanage the

condoeminitm




Managing Partners
The managing partner®avid Crenshaw

President of fundVallarta Investments, Rague
Arroyo, a Mexican reall estate and tax
attorney), will have full' responsibility. for
managing| the Investment, frem the time of
purchase: until the condeminiun Is; bullt,
Eesclew closes, and title: Is passed to the
partnership:




Services provided by Fund Vallarta Investments

In consideration of receiving ten per-cent of tiee profits
managing fee, Fund Vallarta Investments will' previdr precure
for a reduced additional fee paid by the partiaesfollowing
Sernvices:

Complete management by the assigned managing E&aftam the
point ofi purchase, to the poeint of sale.

Sernvices ofi our Mexican real estate tax atterney.
Senvices ofi our U.S. partnership and tax atterney.
Senvices ofi a Trust Company: in the ULS.

Allfiling, papenverk and trust management in thsild
Vienthly update repolits off ConSiuCHien progress.
Complete accounting fen a certified acceuntant.
Closing and escrow: SEnVICES threugh Stewardt: itle;
Property management, rentals aned nsurance




Current offering:
fundVallarta
Ilnvestments partnership number 1.

Foellewing Is the breakdown of the current cendominium
purchase. A beachiront super-condeminium at Les Veneros

The purchase amount is $1.,173;, 759.

Purchase amounts in future offerngs will range: fremi $400,00

e $1.,300,000 dojlars.




Four bedroom plus studio 4800 plus square foot
beachfront penthouse condeminium

Purchase price $1,173,759

Twenty percent doewn payment $234,751.80
Eighty percent (paid in 18 moenths at clesing) $939,007.20
Eurniture package (paid in 18 moenths $ 70,000
Four percent clesing costs (paid at clesing) $ 46,950
Marketing andilegal (4% ofi purchase price) $46,950
Costs: Eunnish and accesserize condominium $70,000

ljop line furniture, appliances; everythingineededse: unit.
Paid at clesing

Tiotal cost $1.,367,659




Partners Cash Contributions

98% of the partnership will'belong to the contributipartners, and
2% of the partnership plus 10% of the net profitsuiod\allarta
Investments. In this example a share will 54, 705t0 be paid as
follows:

A $13,129nitiall payment paid at the time ofi signing| the
partnership agreements. Purchase money will besnepanto: a
trust aceount withr Grupe Vasa. After allldecumants signed
and approved by eur atterney, the funds willfhasfamed te the
seller.

A $41,576final payment paid at the time ofi the closing|
appreximately: 18fmonths fromlthe onginal date uignase.

Einalipaymentinciudes fumiture; appliances aiosinlg CoSsts,
and ready/ fier OCCUPaNcY/.




Typical Sale

Example of a typical condominium sale-- The
AUMmMBErsSs In the example given below: are
approximate, and based upon teday’s real
estate market.

IIhere are ne guarantees of the estimated sales pric
at the termination! efi the partnersnip.




he holding period for this condominium
will be approximately three and a half
years. Eighteen moenths te build, and' 2
years of Use.




Capital gains taxes

Potential capital gains taxes arne going to be
approximately $400,000 on this condominium, base
Upon| the expected sales price.

Each partnership will be structured to) take advaaia
of all'existing tax laws and conditions Inl erder e
minimize the amount o capital gains, paid upen the
sale ol each cendeminiun.




Mexican Tax Attoerney

This Is one reason for having a Mexican tax atiprne
as a part of the investment team. His compensation
fremi the managing partners is based upon hisabilit
[0 save taxes.

IThe more he saves the partnerships, the moredss fe
aie increased. \We will'de nething illiegal, hut asww
the United Statesitax: system, the Secret IS knowing
new terlegally:aveld paying more: thani s necessaly.




Projected three and a half year sell-out

Projected sale price after three and a half years
$3,064,500

100% ofi proceeds ofi sale after all expenses; commissions,
capital gains taxed and return ofi capital
$2,353,525

e be distributed to the parntners

A $ 54, 706doellar investment would retui$P4,1441 at the
end of three and a half-years.

Qualiiied ftnds investors Will alse receive: a tax credit
egqualing$8330 bringing| tetal return 102,471

Tihe aiter tax compounded rates; ol retumsyonl fund\Vallarta
partnership number Lare, 32% on gualiiediitneds: and 28%
On nen-gualiiied funds.




Investment Disclaimer

As with any investment, fund\Vallarta Investments
dees not guarantee any: rate ofi return. The esttimate
returns shown here are based upon the current mar
conditiens, and a history of past sales in the.area

\We do guarantee inwiiting, that fundvallarta
Investments wWill- net receive any compensationa th
INVESto) dees net receive a minimum ol a 20% annu
pre-tax returnl en thelr investment




